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Residential Finance Consultant




	“The information is timely and is exactly what I was expecting.  I have already put the training into action.”  
Stephen Straughan, Straughan Properties 


	“This class made money for me immediately by helping me close the sale and position my listings to compete in the market.  Every agent needs it.”

Mike Parker | Huff Realty

	“I would like to give my whole-hearted endorsement for Pat Zaby’s “Discovering the Finance Difference”. We had nearly 150 Realtors get their certification, but more importantly, come away with a wealth of information that will be a long time benefit to those agents and their clients.”  
Mike Capobianco, Managing Broker, Iowa Realty



	“Thanks to you, I became a hero, pro and genius in one negotiation.  I received a WAY low offer on a new listing… and filled the gap with a full price offer with a rate buy down and got the buyer and seller on the same page IN ONE COUNTER! ” Brian Copeland, CRS


	“As a result of this class, I was able to close one sale and one listing to be sold.  I have already been paid over $9,000 that I wouldn’t have made otherwise.  This course really sharpened my professional skills.”  John Holdren, CRS, RFC





	Tuition Includes
	Value

	Class with detailed workbook
	$199

	12 Monthly coaching sessions
	$300

	Marketing materials
	$200

	24 Online finance apps
	$100

	RFC designation & 1st year’s membership
	$100

	Total Value
	$999



92% of transactions require financing…1/2 are first-time buyers…over 50% are FHA loans…1/3 of buyers find the loan process more difficult than expected…credit standards are tighter…underwriting is more difficult…�The market has changed and you need NEW TOOLS!!!








Hands-on Training �Bring your notebook computer and a power strip
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Nationally recognized speaker, author Pat Zaby from Dallas, TX will instruct the class.





October 12, 2010 | 8:30am – 4:30 pm 


Coastal Carolina Assn of REALTORS® 


951 Shine Avenue, Myrtle Beach, SC 29577�Registration – (843) 626-3638  





Non-Promotional Pricing $249 | Online Coupon Code XXXX





Overcome objections like “I want to think it over” and “I think the price will come down.”


Make listings more marketable without lowering the price


Structure attractive terms that will get a buyer off the fence


Gain the confidence to put the deals together


Discover a point of difference that will absolutely sell homes








Discovering the Finance Difference will be the best boost to your income this year because you’ll receive information and tools that you can use immediately.  You’ll be calling sellers before the course is over to share ways to get their home sold quickly.  The online finance apps are simple, fill-in-the-blank forms specifically designed to overcome objections, make listings more marketable, and help buyers and sellers make better decisions. | Watch Demo at www.PatZaby.com/Seminars/Finance/Demo











© Residential Finance Consultant |  Annual membership for RFC designation is $100 per year or $10 per month and includes all new updates to online apps, marketing materials, forum access and monthly webinar sessions.  Class tuition includes first year membership.





Approved for 1 elective credit toward CRS designation





Successful completion of this course and exam is eligible for one elective unit toward the CRS Designation.









